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Disclaimer
IMPORTANT NOTICE
These presentation materials (the "Presentation Materials") are being solely issued to and directed at persons who are qualified investors for the purposes of Section 86 of the
Financial Services and Markets Act 2000 ("FSMA") and have professional experience in matters relating to investments and who are investment professionals as specified in
article 19(5), or high net worth companies, etc. as specified in article 49 (2) (a) - (d), of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (the
"Financial Promotion Order"). Accordingly, the Presentation Materials are exempt from the general restriction on the communication of invitations or inducements to engage in
investment activity and have therefore not been approved by an authorised person as would otherwise be required by section 21 of FSMA. Any investment to which these
Presentation Materials relate is available to (and any investment activity to which it relates will be engaged with) only those persons described in the above paragraph. It is a
condition of your reviewing these Presentation Materials that you fall within, and you warrant to GLI Finance Limited (the “Company”) that you fall within, the category of persons
described in Articles 19(5) or 49 of the Financial Promotion Order.
The Presentation Materials do not constitute or form any part of any offer or invitation to sell or issue or purchase or subscribe for any shares in the Company nor shall they or
any part of them, or the fact of their distribution, form the basis of, or be relied on in connection with, any contract with the Company relating to any securities. They are being
supplied to you solely for your information and may not be reproduced, forwarded to any other person or published, in whole or in part, for any other purpose. The contents of
these Presentation Materials have not been fully verified and no reliance may be placed for any purpose whatsoever on the information contained in these Presentation Materials
or on their completeness. Any reliance on this communication could potentially expose you to a significant risk of losing all of the property invested by you or the incurring by you
of additional liability. No representation or warranty, express or implied, is given by the Company, its directors or employees, or its professional advisers as to the accuracy,
fairness, sufficiency or completeness of the information, opinions or beliefs contained in these Presentation Materials. Save in the case of fraud, no liability is accepted for any
loss, cost or damage suffered or incurred as a result of the reliance on such information, opinions or beliefs.
Recipients of these Presentation Materials should conduct their own investigation, evaluation and analysis of the business, data and property described in this document. Any
person who is in any doubt about any investment to which these Presentation Materials relate should consult an authorised person specialising in advising on such investments.
Neither this document, nor any copy of it, may be taken or transmitted (including electronically) into the United States, Canada, Australia, Ireland, South Africa or Japan or into
any jurisdiction where it would be unlawful to do so. Any failure to comply with this restriction may constitute a violation of relevant local securities laws.
These Presentation Materials include “forward-looking statements” which include all statements other than statements of historical facts, including, without limitation, those
regarding the Company’s financial position, business strategy, plans and objectives of management for future operations and any statements preceded by, followed by or that
include forward-looking terminology such as the words “targets”, “believes”, “estimates”, “expects”, “aims”, “intends”, “can”, “may”, “anticipates”, “would”, “should”, “could” or
similar expressions or the negative thereof. Such forward-looking statements involve known and unknown risks, uncertainties and other important factors beyond the Company’s
control that could cause the actual results, performance or achievements of the Company to be materially different from future results, performance or achievements expressed
or implied by such forward-looking statements. Such forward-looking statements are based on numerous assumptions regarding the Company’s present and future business
strategies and the environment in which the Company will operate in the future. These forward-looking statements speak only as at the date of these Presentational Materials.
The Company and its professional advisers expressly disclaim any obligation or undertaking to disseminate any updates or revisions in relation to any forward-looking statements
contained herein to reflect any change in the Company’s expectations with regard thereto or any change in events, conditions or circumstances on which any such statements are
based, save as required by FSMA and/or the AIM Rules for Companies and AIM Rules for Nominated Advisers. As a result of these factors, the events described in the forwardlooking statements in these Presentation Materials may not occur. Your acceptance of the receipt of these Presentation Materials shall be deemed to constitute your agreement to
the above terms.

What Does GLI Finance Do?


GLI Finance provides SMEs with finance that is not otherwise
available
 Because banks can’t provide finance
 Because banks won’t provide finance



GLI Finance provides finance to SMEs on three continents
 US
 Europe
 Africa



Finance is provided in a variety of forms








Invoice Finance
Trade Finance
Supply Chain Finance
Bridge Finance
Term Lending

GLI does not provide any consumer loans

How Does it Do That?
GLI owns stakes in 19 different SME finance platforms
It invests in loans originated through these platforms
It manages assets on behalf of others to do the same
GLI is at the heart of the explosion in alternative finance
Never seeking to take advantage of this position against
other investors
 Average returns, 10-11%
 Sector growing by 5-10% per month






Alternative finance: an answer to SME
financing
 Research from Nesta-University of Cambridge indicating that gross
financing from online platforms will total £1.7bn for 2014
 This is an increase of 161% from 2013
 This still only represents less than 2% of bank lending in the UK
 British Business Bank has said it wants to double alternative
sources of lending to SMEs from 25% to 50%, of which online
platforms is a growing and important part
 Banks beginning to team up with online platforms
 Neutral platforms becoming portals for SMEs to access alternative
finance
 Other jurisdictions keen to work with UK and US platforms
 Institutional interest growing rapidly but access to origination
capability is a challenge

Is This Regulated?
 Headache for the regulators – the quantum mechanics
problem
 In the UK partially regulated
 In the US broadly unregulated
 In Europe regulation being adapted
 GLI works with regulators across the world

What Does the Future Hold?
The sector grew up from peer to peer lending
Now increasingly a direct lending model
Will become more balance sheet focused in time
GLI positioned to be model-agnostic
Developing other areas of the value chain e.g. Neutral
Platforms
 Believe that the “alternative” label will fade






Management team
Board members:
 Geoff Miller, CEO
 Responsible for Platforms Division and Corporate Strategy

 Emma Stubbs, CFO
 Responsible for Finance, Compliance and Risk

 Andrew Whelan, Director of Lending
 Responsible for Lending, directly and through the platforms

Reporting to CEO
 Marc Krombach, Managing Director
 Louise Beaumont, Marketing and Public Affairs

The GLI Alternative Finance Strategy
 Broad range of platforms provides lending diversity by:
 duration
 geography
 asset type

 Also provides unique origination capability
 Provides potential to work across platforms and take the
“family” of platforms into other jurisdictions
 Lending benefits from the popularity of P2P but not
dependent on it
 All platforms benefit from shared learnings, common
services provided by GLI and availability of capital from GLI
 Objective for GLI to increase sourcing of capital from third
parties: potential to create further revenue streams

GLI Finance Family of Platforms
Category

UK and
Offshore

Europe

US

Term
Lending:

BMS Finance

MyTripleA

Raiseworks

Short Term
Finance:
Trade
Finance:
Other
Assets:

FundingKnight
Finpoint
Funding
Options
Proplend
Sancus
Platform Black

TradeRiver
CrowdShed
UK Bond
Network

Rest of
the
World

LiftForward
The Open
Energy Group

Euro
Receivables
Exchange
Finexkap

The Credit
Junction
TradeRiver
USA

Ovamb
a

Balance Sheet Strategy
 Zero dividend preference share (ZDP) added to the structure in
2014
 Aim to have a 70/30 balance of loan assets and equity in
platforms
 Funded by equity, ZDPs and bank debt
 Aim to grow cash dividend cover through the net interest
generated from loan portfolio plus management fee income from
funds
 Growth in platform equity to provide capital performance,
provided returns exceed the cost of ZDPs and debt (current
weighted average 7.0%)
 Objective for GLI managed third party funds to become a
significant proportion of overall revenue
 Would remove the need for GLI to fund lending expansion through
continued equity issuance

Conclusion
 Business positioned to be the diversified play in the AltFi
sector
 Focus on completing balance sheet transition and growing
platforms
 Significant origination potential now coming to fruition
 Growing in-house fund management capability to satisfy
the origination
 Potential for further growth considerable

